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Safe Harbor

This presentation includes express and implied “forward-looking statements”, including forward-looking statements within the meaning of the Private 
Securities Litigation Reform Act of 1995. Forward-looking statements include all statements that are not historical facts, and in some cases, can be identified 
by terms such as “anticipate,” “believe,” “can,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “might,” “plan,” “potential,” “predict,” “project,” “should,” 
“will,” “would,” or the negative of these terms, and similar expressions that concern our expectations, strategy, plans or intentions. Forward-looking statements 
contained in this presentation include, but are not limited to, statements concerning our estimates of market size and opportunity, strategic plans or 
objectives, our growth prospects, projections (including our long-term model), the impact of the July 19 Incident, our product roadmap and future initiatives, 
the performance and benefits of our products, our anticipated tax rate and the competitive environment. By their nature, these statements are subject to 
numerous risks and uncertainties, including factors beyond our control, that could cause actual results, performance or achievement to differ materially and 
adversely from those anticipated or implied in the statements. Such risks and uncertainties are described in the “Risk Factors” section of our most recent Form 
10-Q and any subsequent filings with the Securities and Exchange Commission. Although our management believes that the expectations reflected in our 
statements are reasonable, we cannot guarantee that the future results, levels of activity, performance, or events and circumstances described in the 
forward-looking statements will be achieved or occur. Recipients are cautioned not to place undue reliance on these forward-looking statements, which speak 
only as of the date of this presentation and should not be construed as statements of fact. Except to the extent required by federal securities laws, we 
undertake no obligation to update these forward-looking statements to reflect events or circumstances after the date hereof, or to reflect the occurrence of 
unanticipated events. Information in this presentation on new products, features, and functionality, including our expectations with respect to the 
development, release and timing thereof, is for informational purposes only and should not be relied upon.

Certain information contained in this presentation and statements made orally during this presentation relate to or are based on studies, publications, surveys 
and other data obtained from third-party sources and CrowdStrike’s own internal estimates and research. While CrowdStrike believes these third-party 
studies, publications, surveys and other data to be reliable as of the date of this presentation, it has not independently verified, and makes no representations 
as to the adequacy, fairness, accuracy or completeness of, any information obtained from third-party sources. In addition, no independent source has 
evaluated the reasonableness or accuracy of CrowdStrike’s internal estimates or research and no reliance should be made on any information or statements 
made in this presentation relating to or based on such internal estimates and research.



Financial Information

Use of Non-GAAP Financial Measures

In addition to our results determined in accordance with U.S. generally accepted accounting principles (“GAAP”), we believe non-GAAP measures used in this 
presentation, such as non-GAAP Subscription Gross Margin, non-GAAP Operating Profit and Margin, and Free Cash Flow, are useful in evaluating our 
operating performance. We use such non-GAAP financial information to evaluate our ongoing operations and for internal planning and forecasting purposes. 
We believe that non-GAAP financial information, when taken collectively, may be helpful to investors because it provides consistency and comparability with 
past financial performance and facilitates period-to-period comparisons of operations, as these measures eliminate the effects of certain variables unrelated 
to our overall operating performance. Other companies, including companies in our industry, may calculate similarly titled non-GAAP measures differently or 
may use other measures to evaluate their performance, all of which could reduce the usefulness of our non-GAAP financial measures as tools for comparison. 
In addition, the utility of free cash flow as a measure of our financial performance and liquidity is limited as it does not represent the total increase or decrease 
in our cash balance for a given period. Investors are encouraged to review the related GAAP financial measures and the reconciliation of these non-GAAP 
financial measures to their most directly comparable GAAP financial measures and not rely on any single financial measure to evaluate our business. Please 
see the appendix included at the end of this presentation for a discussion of non-GAAP financial measures and a reconciliation of historical non-GAAP 
measures to historical GAAP measures.

Our Fiscal Year

Our fiscal year end is January 31, and our fiscal quarters end on April 30, July 31, October 31 and January 31. Our fiscal years ended January 31, 2023, 2024, 
2025, 2026, 2027, 2028, 2029, 2030, 2031 and 2036 are referred to herein as fiscal 2023, 2024, 2025, 2026, 2027, 2028, 2029, 2030, 2031, and 2036 
respectively.
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George 
Kurtz

CEO & Founder

Entering the 
Agentic Era



The Agentic Era is Here



The Agentic Era is Here

The Only Constant is SpeedThe Only Constant is Speed



More Compute – More Data – More Output – More Complexity

15 Years
2010’s - Present

~3-5 Years
Present to ?1980’s - 2010’s

30 Years

Computer 
Transformation

Cloud 
Transformation

AI
Transformation

Megabytes to Terabytes

1,000,000x
Increase in Data

Terabytes to Zettabytes

1,000,000,000x
Increase in Data

Zettabytes to Ronnabytes

Exponential
Increase in Data

Single Cloud Multi-Cloud  Hybrid, AI/MLHome and Business Computers



The Adversary is 
Innovation’s 

Earliest Adopter



15 Years
2010’s - Present

~3-5 Years
Present to ?1980’S - 2010’S

30 Years

Cybersecurity’s
First Chapter

Cybersecurity 
Moves to the Cloud

Cybersecurity 
in the AI Era

Breakout Time:
Hours to Seconds

Breakout Time:
Days to Hours

Breakout Time:
Weeks to Days

Antivirus / SSL VPN
Stateful Firewall / Anti Spam Next-Gen 

AV/Firewall
EDR
SIEM

SASE
Anti-Phishing

Democratization of Destruction

Platform ・ AI-Native
Identity Agnostic ・ Holistic/Enterprise-wide

Worms
ILOVEYOU Virus

DDoS
Stuxnet

Ransomware as a Service
State-Sponsored

Supply Chain Attacks
Critical Infrastructure Targeting

Hacktivism

Deep Fakes
AI-Enabled Social Engineering

AI-Pioneered Malware
Automated Vuln Discovery

Exploiting Identity



Tomorrow’s Cybersecurity Is:

Proactive Surgical Real-Time



Which is Best Delivered 
By a Single Platform

Single Platform Multi-Platforms

Stitched and Disjointed

Hyperscalable

Native, End-to-End

Latent and Constrained

Many Sources of Truth = 
No Truth

Single Console, 
Single Source of Truth



Securing the AI Stack

Human Identities, Agentic/Machine Identities

Identity Layer

Orchestrates Infrastructure to Deliver AI Outcomes

Software Layer

Core Infra Layer

Cloud / Datacenter / Storage / GPUs



We Talked About 
Securing the 
Cloud Like 
Securing a Room…



Now it’s Time to
Secure the 
Entire Building



Securing AI is Like 
Securing a Building

Layer 2 Layer 3

Core Infra Software Identity

Layer 1



Securing AI’s
Layer 1

Core Infra Layer

CrowdStrike Advantage

Runtime Protection: 
We’re the Innovation Leader
Market Presence:
>3B Workloads Protected / Week

Cloud

GPUs

Data 
(At Rest / 
In Motion)

Datacenter



Agent

Agentless

AI-DR
AI Protection

New

AI-SPM
AI Risk

ASPM
Application 
Risk

DSPM/DLP
Cloud Data

CIEM
Identity-Based 
Risks

CSPM
Visibility 

CWP
Malware and 
Live Attacks

CDR
EDR for Cloud



Alert Block Encrypt Mask Defang

Prompt Injection

Data Leakage

Topic Alignment

Malicious Content

Governance Controls

Agent Controls

Application Controls

FOR SECURITY TEAMS FOR PRODUCT TEAMS FOR SECURITY TEAMS

Browser Applications Gateway Agents Cloud

AI Detection and Response AI Application Guardrails SIEM Integration

CrowdStrike Next-Gen SIEM



CrowdStrike Advantage:

Beachfront Real Estate: 
Our ubiquitous presence across 
diverse attack surfaces – we’re 
everywhere in the enterprise, 
from silicon to signal.

Securing AI’s

Data Security

ASPM

EDR

NG-SIEM &
Data Pipeline

Enterprise 
Graph

Layer 2

Software Layer



Falcon Platform: Fall Release
Next-Gen Unification of Agentic Cybersecurity

SIEM & Data Pipeline

Enterprise Graph

Data Security

EDR

CSPM Exposure Management



1 Human

Before

=

1 Identity

The Evolution of Identity



1 Human

=

>90 AI Agents

Now

Source: Cyber Security Tribe, “Addressing the Non-Human Identity Problem: The Blindspot of 2025”

The Evolution of Identity



1 Human

=

>90 AI Agents

Now

The Evolution of Identity

52% of organizations
expect a 20% increase 

in NHIs within the next year

Source: PwC, “Navigating the emerging Non-Human Identity (NHI) industry to improve security“



AI Agents Transform Risk

Human IQ Bound
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Today

Human Speed

Data Apps Infra



AI Agents Transform Risk

Unlimited 
Upper 
Bound
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Human Speed

Data Apps Infra InfraApps

Today Tomorrow

Data



AI Agents Transform Risk

Unlimited 
Upper 
Bound
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Machine Speed

Human IQ Bound
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en
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l

Human Speed

Data Apps Infra Data InfraApps

Human-Bounded 
Complexity

Today

Limitless, 
Unbounded Complexity

Tomorrow



Securing AI’s

Credentials

AI Misuse / 
Prompt Injection

Permissions

SaaS Misuse

Layer 3

Identity Layer

CrowdStrike Advantage:

We prevent and detect 
identity-based attacks 
everywhere, natively.

Malicious 
Insider



is THE Protector of AI Agents



The Agentic Revolution Represents

More Identities More Complexity More Opportunity

Company Estimate

>100x



CrowdStrike is 
Leading Security’s AI Revolution



There First?
Who Will Get

Security’s AI Arms Race
is Happening Right Now.



C R U I S E

CrowdStrike: We’re Building the First Security AGI

1

Analyst
Assistance

2

Partial
Automation

3

Conditional
Autonomy

4

High
Autonomy

Humans & Agents Orchestrate the SOCHumans Manage the SOC

5

Full
Autonomy



Our Data is the
Reddit of Cybersecurity

Falcon Complete 
Agentic MDR

Threat
Intelligence

Cybersecurity 
Professional Services

Falcon
Telemetry



CrowdStrike

C O M M U N I T Y  B O O K M A R K S

Founded 2011

Public, CRWD (NASDAQ)

>74K Organizations 

Falcon Telemetry
One of the most widely deployed enterprise platforms in the world.

User123 ・ 7d ago

Trillions of Events Daily from End User Machines…

Reply Share100

User456 ・ 7d ago

…Cloud Workloads…

Reply Share100

User789・ 7d ago

…Human and Non-Human Identities…

Reply Share100

User789・ 7d ago

…and Exposure Management.

Reply Share100

Answers

Explore

All

TTPs

Detections

Campaigns

Adversaries

Reports

Hunting Guides

Custom Analysis

Sandbox

Falcon’s Security Data Flywheel CrowdStrike

Home All Posts Communities Comments Media People

Popular

Cybersecurity’s 
Richest Dataset.

User123 ・ 7d ago

Reply Share100

User456 ・ 7d ago

Reply Share100

User789・ 7d ago

Reply Share100

User789・ 7d ago

Reply Share100

User123 ・ 7d ago

Trillions of Events Daily from End User Machines…

Reply Share100

User456 ・ 7d ago

…Cloud Workloads…

Reply Share100

User789・ 7d ago

…Human and Non-Human Identities…

Reply Share100

User789・ 7d ago

…and Exposure Management.

Reply Share100



Counter Adversary Operations – Threat Intelligence
Counter Adversary Operations (CAO) unites intelligence and threat hunting 
to disrupt modern adversaries and raise their cost of doing business.

User123 ・ 7d ago

>255 Adversary Groups

Reply Share100

User456 ・ 7d ago

>2,300 Research Reports Published in the Last 12 Months

Reply Share100

User789・ 7d ago

>1,000 Pages Per Month

Reply Share100

User789・ 7d ago

#1 Threat Intelligence

Reply Share100

Answers

Explore

All

TTPs

Detections

Campaigns

Adversaries

Reports

Hunting Guides

Custom Analysis

Sandbox

Falcon’s Security Data Flywheel CrowdStrike

Home All Posts Communities Comments Media People

Popular

User123 ・ 7d ago

>265 Adversary Groups

Reply Share100

User456 ・ 7d ago

>2,300 Research Reports Published in the Last 12 Months

Reply Share100

User789・ 7d ago

>1,000 Pages Per Month

Reply Share100

User789・ 7d ago

#1 Threat Intelligence

Reply Share100

CrowdStrike

We Find, Research, Name, 
and Stop Adversaries.

C O M M U N I T Y  B O O K M A R K S

Founded 2011

Public, CRWD (NASDAQ)

>74K Organizations 



Falcon Complete Agentic MDR
Falcon Complete is CrowdStrike's fully-managed solution that 
combines the Falcon platform with a dedicated team of human 
and agentic security experts.

User123 ・ 7d ago

>15M Labeled Annotations in the Last 12 Months 

Reply Share100

User456 ・ 7d ago

#1 MDR

Reply Share100

Answers

Explore

All

TTPs

Detections

Campaigns

Adversaries

Reports

Hunting Guides

Custom Analysis

Sandbox

CrowdStrike Falcon’s Security Data Flywheel 

Home

Popular

All Posts Communities Comments Media People

User123 ・ 7d ago

>15M Labeled Annotations in the Last 12 Months 

Reply Share100

User456 ・ 7d ago

#1 MDR

Reply Share100

CrowdStrike

We are cybersecurity’s 
SOC data authority.

C O M M U N I T Y  B O O K M A R K S

Founded 2011

Public, CRWD (NASDAQ)

>74K Organizations 



Cybersecurity Professional Services
Cybersecurity experts, technologists and engineers who assist major 
corporations, governments and organizations around the globe prepare, 
respond, and recover from breaches

User123 ・ 7d ago

>800 Incident Response Engagements in the Last 12 Months

User456 ・ 7d ago

Hundreds of the Industry’s Best Cyber Consultants

Reply Share100

Reply Share100

User123 ・ 7d ago

>800 Incident Response Engagements in the Last 12 Months

User456 ・ 7d ago

Hundreds of the Industry’s Best Cyber Consultants

Reply Share100

Reply Share100

Answers

Explore

All

TTPs

Detections

Campaigns

Adversaries

Reports

Hunting Guides

Custom Analysis

Sandbox

Home

Popular

CrowdStrike Falcon’s Security Data Flywheel 

All Posts Communities Comments Media People

CrowdStrike

We are on The Battleground 
of the Breach.

C O M M U N I T Y  B O O K M A R K S

Founded 2011

Public, CRWD (NASDAQ)

>74K Organizations 



Data is 
is Our Unassailable Moat



Drives Our FutureDrives Our Future
Our AI Leadership 



Acceleration is Now

Based on FY26 modeling assumptions provided on August 27, 2025 

40%+
YoY Net New ARR 

Growth

Stay 
Tuned…

2H26

FY27

Reacceleration 
Arrived

2Q26



Driven By Our Platform Solutions

Cloud Security >$700M >35%

Next-Gen SIEM >$430M >95%

Next-Gen Identity >$435M >21%

2Q26 Ending ARR YoY Growth

All figures are as of Q2 FY26 
Beginning Q2 FY26, as part of our Next-Gen Identity launch, Falcon Shield is reflected in Next-Gen Identity ending 
ARR and is not reflected in the Cloud Security ending ARR. Year-over-year growth rates reflect this change.



Driven By Our Platform Solutions

Next-Gen Identity

Cloud Security

Next-Gen SIEM 

$1.6B
2Q26 Ending ARR

Grew >40% YoY

All figures are as of Q2 FY26



$22B
Endpoint 
Security

$23B
Security 
& IT Ops

$26B

Managed 
Services

$18B
Observability

$23B
Cloud 

Security

$11B

Identity 
Protection

Threat 
Intelligence

$7B
$6B

Data 
Protection

$4B

Cybersecurity 
Generative AI

CY26 TAM

$140B

See appendix for reports referenced



$300B
CY30 TAM

CY26 TAM

$140B

Source: company estimate



Consolidation Threat 
Landscape

Technology 
Leadership

Key Market Tailwinds



Consolidation Threat 
Landscape

Technology 
Leadership

Ensure CrowdStrike Leads in
Secure AI Transformation



$20B

$10B

Ending ARR

Nearly 
Half-Way 

There…

Ensure CrowdStrike Leads in
Secure AI Transformation

FY31 FY36

15%
CAGR



Flex Unlocks Securing the Whole Building
We Went From Selling Products to Selling the Outcome

Flex Customers

>1,000
Flex Utilization

>75%
Average Modules / 

Customer

>9

Re-Flex Customers

>100
Average Re-Flex 

Timeline

5 Months
Average ARR

>$1M

All figures are as of Q2 FY26



Falcon Flex
Case Study

C U S T O M E R

Fortune 500 Technology Conglomerate

Flex

10 Modules

TCV

$103M / 5 Years

$24M ARR

Before

TCV

$14M / ~3 Years

7 Modules

$5M ARR $57M ARR

14 Modules

Re-Flex

TCV

$246M / 4 Years

TCV represents customer’s total account deal value
All figures are as of the time of the deal’s closure
Includes various term commitments
Figures are rounded for presentation purpose



Falcon Flex
Case Study

C U S T O M E R

Fortune 500 SaaS Leader

Flex

12 Modules

TCV

$120M / 3 Years

$43M ARR

Before

TCV

$77M / 3 Years

12 Modules

$26M ARR $60M ARR

15 Modules

TCV

$180M / 3 Years

Re-Flex

TCV represents customer’s total account deal value
All figures are as of the time of the deal’s closure
Includes various term commitments
Figures are rounded for presentation purpose



Endpoints

Human Identities

Cloud

AI Agents

~2B
Devices

~2B
Human Identities

~1B 
Workloads ~150B~5B

Addressable 
Assets

The Agentic Era Will be 
Cybersecurity’s Largest 
Opportunity Yet

Company Estimate



We Stop Breaches.
We Protect Agents.



Cybersecurity’s 
Platform for the AI Era

Michael
Sentonas

President



Focused on the 
Path to $10B $4.7B

Ending ARR

26%
CAGR$2.9B

2Q24 2Q26

$20B



Focused on the 
Path to $10B

$20B
Ending ARR

$2.9B

$4.7B

NG Identity

NG SIEM

Cloud Agentic 
SOC

Agentic 
Everywhere

$10B

+ +

2Q24 2Q26 FY36FY31

$20B
15%
CAGR



Platform Adoption is 
the Key to Success

NG Identity

NG SIEM

Cloud $1.6B
2Q26

Ending ARR

>60%
2-Year
CAGR

All figures are as of Q2 FY26



Onum Revolutionizes 
Onboarding to Falcon 
Accelerating Next-Gen SIEM Adoption

Demo



See Replay for Demo



+
NG SIEM

= Agentic 
SOC



Meet the 
Agentic SOC

Why We’re Winning

Ease of Adoption… 
getting even easier (Onum)

Native First Party Data… 
Price Disruptor

Market Readiness to 
Leave Legacy SIEMs

NG-SIEM is the Foundation

$100M

$220M

$430M
Ending ARR

>107%
CAGR

2Q24 2Q25 2Q26



Our Agentic Innovations 
Revolutionizing Cyber:
AI For Security

Intelligent Connectivity to Ecosystem Solutions

Build Your Own Agent

Charlotte Made Friends: Army of Agents

Demo



See Replay for Demo



The Evolution 
of Charlotte

R E A S O N I N G

C O P I L O T

W O R K F L O W

Do Jobs

Ask Questions

Security AGI

Do Tasks

Independent Ideation 
to Execution

R E C U R S I V E

2Q 2024 2Q 20252Q 2023 Tomorrow

Periods shown are on fiscal calendar basis



See Replay for Demo



And the Platform Comes 
Together With Agentic UI 

Organically Drives Module Adoption

Quantifies ROI

Modern and Fresh

Demo



See Replay for Demo



But… Foundational to 
Agentic Innovation is
Security for AI



Meet Pangea:
The Next Chapter of EDR 
is Bringing DR to AI

AI Threat Detection

AI Guardrails

AV Visibility & Governance

Demo



See Replay for Demo



Falcon Next-Gen Identity:
Securing EVERY Identity 

Securing ALL Privileged Access with just in time 
access and simple to use controls 

Creating a unified identity protection framework that 
provides end-to-end protection from provisioning to 
authentication to access management 

Demo

Reinventing Login Security with Built-In, 
Phish-Proof MFA Built into the Falcon Platform



Fal.Con 2025 
Announcements
Re-Imagine the Analyst Experience 
and Propel the Agentic SOC

Agentic SOC

Mission-Ready Agents:
Automating Analyst Workflows

Exposure Prioritization Agent

Malware Analysis Agent 

Hunt Agent 

Data Transformation Agent

Search Analysis Agent

Correlation Rule Generation Agent 

Workflow Generation Agent

Threat AI: Agentic Threat Intelligence

Malware Analysis Agent

Hunt Agent

Threat Intelligence Browser Extension

Falcon for IT Risk-Based Patching

Risk-Based Patching

Secure AI Where AI Happens

Next-Gen 
Identity Security

FalconID

Falcon Privileged Access Enhancements

Identity-Driven Case Management

Falcon Data Protection

GenAI Data Protection Enhancements

Unified Detections

AI-Powered Classifications

Insider Threat Dashboard

NVIDIA: Secure AI Infrastructure and Agents

Meta: Ensure effective AI Model Usage in the SOC

Salesforce: Secure AI Apps and Agents

Securing the AI EcosystemAgentic Security Platform

Enterprise Graph: AI-Ready Data Layer

New Dynamic User Experience

Charlotte AI AgentWorks

Agent Gateway: Secure MCP

See press releases for official release dates



Thank You



Burt
Podbere

Chief Financial Officer

Financial
Update



Agentic AI is Cybersecurity’s 
Largest Opportunity Yet 

Agentic SOC 
Evolution

Uniquely Positioned to be 
THE Protector of Agents

Reached 31 Modules & 
Announced 22 New Innovations

Supercharging Next-Gen Identity, 
Cloud and Next-Gen SIEM

Growing TAM Both Organically 
and Through M&A

CrowdStrike’s Growing Opportunities



$255M 
Record Non-GAAP 
Operating Profit

$284M
Record Q2 
Free Cash Flow

Q2 FY26 Highlights

All financial figures as of Q2 FY26, see Appendix for a reconciliation of each non-GAAP financial measure to the most directly comparable financial measure stated in accordance with GAAP 

80%
Non-GAAP Subscription 
Gross Margin

$221M
Record Q2 
Net New ARR

$4.7B
Ending ARR  
+20% YoY

60%
$100K+ ARR Customers 
with 8+ Modules



Looking Ahead

FY26 FY27 FY36FY29



Conviction in 2H26 
Net New ARR Acceleration

FY26



Acceleration is Now
FY26

17%+
YoY Net New ARR 

Growth

FY26

Reacceleration 
Arrived

Q2

Falcon Flex Momentum

Continued Strong Retention

Platform Superiority

Strong Pipeline

Upfront Investments in 
Go-to-Market, R&D, AI

Based on FY26 modeling assumptions provided on August 27, 2025 



Falcon Flex
Commitment Model not 

Consumption Model

FY26



Flex Drives Bigger Deals and More Platform Adoption

Flex Customers

>1,000
Flex Utilization

>75%
Average Modules / 

Customer

>9

Re-Flex Customers

>100
Average Re-Flex 

Timeline

5 Months
Average ARR

>$1M

FY26

All figures are as of Q2 FY26



Flex is Rapidly Becoming the New Normal

Accounts That Have Adopted Falcon Flex:

>$1B Ending ARR

FY26

Achieved with >1K Total Flex Customers out of >74K Total Organizations Protected

All figures are as of Q2 FY26



Myth: Flex is Only for Enterprise 

61% 39%

Enterprise Non-Enterprise

Flex Logos 
as of 2Q26

Reality: Flex is for All Customers

FY26



CrowdStrike Financial Services

FY26

Benefits Highlights

>50%
and Trending Up
% of Portfolio 
That is Flex

95%
% of Portfolio That 
are New Logos or 
Platform Expansion 

Closer Customer Relationships

Fostering Larger and Longer-Term Deals

Margin Preservation

Investment-Grade Loan Portfolio $230M Loan Value Provided
Since Launch

Cumulative figures as of Q2 FY26



Acceleration is Now
FY26

17%+
YoY Net New ARR 

Growth

FY26

Reacceleration 
Arrived

2Q26

Falcon Flex Momentum

Continued Strong Retention

Platform Superiority

Strong Pipeline

Upfront Investments in 
Go-to-Market, R&D, AI

Based on FY26 modeling assumptions provided on August 27, 2025 



Modeling ARR to Subscription Revenue

4Q26

$13-15M
3Q26

$15M
This Gets You to the Midpoint of Q3 & FY26 Revenue Guidance

FY26

Impact of CCP and Related Partner Rebates



FY27 Expectations

FY27



Confidence in Future Growth

17%+
YoY Net New ARR 

Growth

20%+
YoY Net New ARR 

Growth

FY26

Reacceleration 
Arrived

2Q26

FY27New

FY27

Based on FY26 modeling assumptions provided on August 27, 2025 



Partner Success Drives Growth

FY27+

0.8%

FY27

Total Estimated Partner Program 
Contra Revenue as a % of Total Revenue

Business Accelerator

Drives Flex Activations

Pay for Performance

Enables SOC Transformation



Expanding Non-GAAP Operating Margin in FY27

FY27

24%+
FY26

21.1-21.6%

FY26 values based on guidance provided on August 27, 2025. See Appendix for definitions of metrics.

Outlook for non-GAAP financial measures excludes stock-based compensation expense and related employer payroll taxes, amortization of acquired intangible assets (including purchased patents), acquisition-related expenses (credits), net, amortization of debt 
issuance costs and discount, mark-to-market adjustments on deferred compensation liabilities, legal reserve and settlement charges or benefits, costs (recoveries) associated with the July 19 Incident and related matters, net, strategic plan related charges, 
losses (gains) and other income from strategic investments, and losses (gains) on deferred compensation assets, and is adjusted for the company’s long-term non-GAAP effective tax rate. The company has not provided the most directly comparable GAAP 
measures because certain items are out of the company's control or cannot be reasonably predicted.

These statements are forward-looking and actual results may differ materially as a result of many factors. Refer to the Forward-Looking Statements safe harbor for information on the factors that could cause CrowdStrike’s actual results to differ materially from 
these forward-looking statements.

FY27



Expanding Free Cash Flow Margin in FY27

FY27

30%+
4Q26

27%

FY27

FY26 values based on guidance and modeling assumptions provided on August 27, 2025. See Appendix for definitions of metrics.

Outlook for non-GAAP financial measures excludes stock-based compensation expense and related employer payroll taxes, amortization of acquired intangible assets (including purchased patents), acquisition-related expenses (credits), net, amortization of debt 
issuance costs and discount, mark-to-market adjustments on deferred compensation liabilities, legal reserve and settlement charges or benefits, costs (recoveries) associated with the July 19 Incident and related matters, net, strategic plan related charges, 
losses (gains) and other income from strategic investments, and losses (gains) on deferred compensation assets, and is adjusted for the company’s long-term non-GAAP effective tax rate. The company has not provided the most directly comparable GAAP 
measures because certain items are out of the company's control or cannot be reasonably predicted.

These statements are forward-looking and actual results may differ materially as a result of many factors. Refer to the Forward-Looking Statements safe harbor for information on the factors that could cause CrowdStrike’s actual results to differ materially from 
these forward-looking statements.



Net New ARR 
YoY Growth

20%+
Non-GAAP 

Operating Margin 

24%+
Free Cash 

Flow Margin

30%+

FY27 Expectations

FY27

FY26 values based on guidance and modeling assumptions provided on August 27, 2025. See Appendix for definitions of metrics.

Outlook for non-GAAP financial measures excludes stock-based compensation expense and related employer payroll taxes, amortization of acquired intangible assets (including purchased patents), acquisition-related expenses (credits), net, amortization of debt 
issuance costs and discount, mark-to-market adjustments on deferred compensation liabilities, legal reserve and settlement charges or benefits, costs (recoveries) associated with the July 19 Incident and related matters, net, strategic plan related charges, 
losses (gains) and other income from strategic investments, and losses (gains) on deferred compensation assets, and is adjusted for the company’s long-term non-GAAP effective tax rate. The company has not provided the most directly comparable GAAP 
measures because certain items are out of the company's control or cannot be reasonably predicted.

These statements are forward-looking and actual results may differ materially as a result of many factors. Refer to the Forward-Looking Statements safe harbor for information on the factors that could cause CrowdStrike’s actual results to differ materially from 
these forward-looking statements.



Formal FY27 ARR 
Guidance

To Be Provided with 4Q26 Earnings

FY27



Achieving the 
Target Model 

FY29



Last Twelve Months Gross Margin Dynamics

Data Center Investments

BenefitsHeadwinds

Maintained 80%+ Non-GAAP Subscription Gross Margin
While Investing in our Customers, Partners and Platform Resilience

CCP and Related Partner Rebates

Upfront Investments in Platform Resilience

Upfront Investments in 
International Expansion

Leveraged Use of Lower Cost Geographies

Economies of Scale

FY29

Efficient Use of Compute and Storage

80%+ non-GAAP subscription gross margins are as of the last twelve months ended 2Q26. See Appendix for a 
reconciliation of each non-GAAP financial measure to the most directly comparable financial measure stated in 
accordance with GAAP.



Migrations & Optimization1

Economies of Scale2

Onum
Owning the Data in Motion

3 Strategic Use of AI
Driving Efficiencies & Flattening the Hiring Curve

4

Drivers of 
Gross Margin 
Expansion

FY29



Target Model in Full Year FY29

Note: Targets are on a full year basis, target ranges assume consistent macroeconomic conditions and do not include the impact of potential future M&A activity.

Targets for non-GAAP financial measures exclude stock-based compensation expense and related employer payroll taxes, amortization of acquired intangible assets (including purchased patents), acquisition-
related expenses (credits), net, amortization of debt issuance costs and discount, mark-to-market adjustments on deferred compensation liabilities, legal reserve and settlement charges or benefits, costs 
(recoveries) associated with the July 19 Incident and related matters, net, strategic plan related charges, losses (gains) and other income from strategic investments, and losses (gains) on deferred 
compensation assets, and is adjusted for its long-term non-GAAP effective tax rate. The company has not provided the most directly comparable GAAP measures because certain items are out of the 
company's control or cannot be reasonably predicted. Accordingly, a reconciliation for non-GAAP income from operations, non-GAAP net income attributable to CrowdStrike, and non-GAAP net income per 
share attributable to CrowdStrike common stockholders is not available without unreasonable effort.

82 – 85%

28 – 33%

15 – 20%

5 – 7%

28 – 32%

34 – 38%

Target (% of Revenue)

Subscription GM %

S&M

R&D

G&A

Operating Margin %

Free Cash Flow %

Non-GAAP Measure

FY29



Focused on the 
Path to $20B Ending ARR

FY36



15%
CAGR

Focused on the 
Path to $20B

$2.9B

2Q24 2Q26 FY36

$4.7B

FY31

Agentic 
SOC

Agentic 
Everywhere

$10B

+ +

$20B
Ending ARR

NG Identity

NG SIEM

Cloud

FY36



CY28 TAM

Cloud

Identity

Next-Gen SIEM 

Illustrative

Scale by FY31

$2.5 - 3.0B $31B

$1.0 - 1.5B $17B

$1.0 – 1.5B $16B

Solution Opportunity - Previous

FY36



CY30 TAM

Cloud

Next-Gen 
Identity

Next-Gen SIEM 

Illustrative

Scale by FY31

$2.5 - 3.0B $49B

$1.0 - 1.5B $19B

$1.5 – 2.0B $48B

Solution Opportunity - Current

Shield
Falcon 
Privileged 
Access

FY36



Significant New Logo Runway in Global Enterprise and SMB

Estimated Logo Penetration
Global 2000

<1%
Estimated Logo 
Penetration
251 – 7,499 Employees

Estimated Logo Penetration
5 - 250 Employees

Global businesses with 
between 5 and 250 employees>50M

Estimated Logo 
Penetration
Public Sector

<2%

~7%

Source: D&B Hoovers, Government Navigator as of September 2025 and CrowdStrike internal data as of July 31, 2025. Excludes countries where CrowdStrike does not plan to do business.

<40%

FY36



Geographic Opportunity

CY30 International 
Market Opportunity

$139B

Last Twelve Months 
Revenue by Region

U.S.

67% Rest of 
World

33%

CrowdStrike LTM revenue as of 2Q26
CY30 market opportunity source: IDC & company estimates

FY36



Expansion Opportunity

$20.6B
Whitespace

Existing modules opportunity within existing customer base

$25.2B
Total Install Base Opportunity as of 2Q26

“Total Install Base Opportunity” figure assumes all subscription customers as of fiscal 2Q26 purchased all available platform modules during 
that fiscal period with consistent average sale prices and endpoint, workload, and identity counts during such fiscal period.

“Whitespace” figures representing the delta between Total Install Base Opportunity and Ending ARR in the given fiscal period.

$4.7B
2Q26 Ending ARR

FY36



Partners Drive Platform Adoption

>370 Partners
Transacted 

Flex Deals

90+ $50M+
Each With

675 Partners 
Doubled their Business 
with CrowdStrike YoY

200+ $20M+
Each With

In CrowdStrike Business

FY36

$50M+ and $20M+ represent cumulative total contract values as of Q2 FY26. >370 represents the cumulative number of partners that have transacted 
one or more Flex deal. 675 represents the number of partners that doubled total contract values from 1H25 to 1H26. 



CY30 
Opportunity 
Zones on the 
Path to 
$20B ARR 

Source: IDC, Gartner, IANS and company estimates

International

$139B

Cloud

$49B

Next-Gen 
SIEM

$48B

Install Base

$25B

Securing AI

$90B
Identity

$19B



CY30 
Opportunity 
Zones on the 
Path to 
$20B ARR 

Securing AI

$90B

Source: IDC, Gartner, IANS and company estimates
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Appendix

Change in Non-GAAP Measures Presentation

Effective as of February 1, 2025, the beginning of our fiscal year ending January 31, 2026, CrowdStrike is presenting employer payroll taxes related to employee stock-based award transactions as part of 
stock-based compensation expense in the GAAP to Non-GAAP reconciliation. These payroll taxes have been excluded from CrowdStrike's non-GAAP results as they are tied to the timing and size of the vesting 
or exercise of the underlying stock-based awards and the price of CrowdStrike's common stock at the time of vesting or exercise, which may vary from period to period. In addition, effective second quarter 
fiscal year 2026, CrowdStrike adopted a 21.0% long-term projected non-GAAP tax rate, reduced from the previous rate of 22.5%, in connection with the enactment of the One Big Beautiful Bill Act. This rate 
reflects the anticipated tax benefit from earning income outside the United States (U.S.) while retaining intellectual property within the U.S. The change is applied prospectively, and the tax rate for prior periods 
remains unchanged.

Calculation of metrics

Annual Recurring Revenue (ARR). 
ARR is calculated as the annualized value of our customer subscription contracts as of the measurement date, assuming any contract that expires during the next 12 months is renewed on its existing terms. To 
the extent that we are negotiating a renewal with a customer after the expiration of the subscription, we continue to include that revenue in ARR if we are actively in discussion with such an organization for a 
new subscription or renewal, or until such organization notifies us that it is not renewing its subscription.

Dollar-Based Net Retention Rate. 
Our dollar-based net retention rate compares our ARR from a set of subscription customers against the same metric for those subscription customers from the prior year. Our dollar-based net retention rate 
reflects customer renewals, expansion, contraction and churn, and excludes revenue from our incident response and proactive services. We calculate our dollar-based net retention rate as of period end by 
starting with the ARR from all subscription customers as of 12 months prior to such period end, or Prior Period ARR.  We then calculate the ARR from these same subscription customers as of the current period 
end, or Current Period ARR.  Current Period ARR includes any expansion and is net of contraction or churn over the trailing 12 months but excludes revenue from new subscription customers in the current 
period.  We then divide the total Current Period ARR by the total Prior Period ARR to arrive at our dollar-based net retention rate.

Dollar-Based Gross Retention Rate. 
We calculate our dollar-based gross retention rate as of the period end by starting with the ARR from all subscription customers as of 12 months prior to such period, or Prior Period ARR. We then deduct from 
the Prior Period ARR any ARR from subscription customers who are no longer customers as of the current period end, or Current Period Remaining ARR. We then divide the total Current Period Remaining ARR by 
the total Prior Period ARR to arrive at our dollar-based gross retention rate, which is the percentage of ARR from all subscription customers as of the year prior that is not lost to customer churn.

Gross Churn. 
Our dollar-based gross churn rate is equal to 1 - Dollar-Based Gross Retention Rate.

Module Adoption Rates.
Module adoption rates are calculated by taking the total number of customers with six or more, seven or more, and eight or more modules, respectively, divided by the total number of subscription customers 
(excluding Falcon Go customers). Falcon Go customers are defined as customers who have subscribed with the Falcon Go bundle, a package designed for organizations with 100 endpoints or less.
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Reports used for data shown in the chart titled “CY26 TAM”:

CY26 TAM:
 Forrester Global Commercial AI Software Governance Market Forecast, 2024 to 2030 (October 2024)
 Gartner, Forecast Analysis: GenAI Spending in Software Markets. (April 2025)
 Gartner, Forecast: IoT Market Opportunity, Worldwide, 2022–2028 (June 2024)
 Gartner, Forecast: IT Operations Management Software, Worldwide, 2022–2028, 2Q24 Update. (October 2024)
 Gartner, Forecast: Information Security, Worldwide, 2022–2028, 2Q24 Update. (June 2025)
 IANS Research, & Artico Search, 2025 Security Budget Benchmark Report. (August 2025)
 IDC Worldwide Semiannual Security Products Tracker 2024 H2. (May 2025)
 IDC Worldwide Network Detection and Response Forecast, 2025–2029: Providing Protection for the Network Proper and Network Edges. (July 2025)
 IDC Worldwide Device Vulnerability Management Forecast, 2024–2028: Fusing Multiple Exposure Sources. (June 2024)
 IDC Worldwide Cloud-Native XDR Forecast, 2025-2029: Finding the Meaning Beyond the Three-Letter Acronym. (March 2025)
 IDC Worldwide Threat Intelligence Forecast, 2025–2029: From Data to Decisions — The Intelligence-Driven Security of the Future. (March 2025)
 IDC Worldwide SOAR and Firewall Automation Forecast, 2025–2029: Automation at the Intersection of AI, Integration, and Zero Trust. (August 2025)
 IDC Worldwide Application Vulnerability Management Forecast, 2025–2029. (June 2025)
 IDC Worldwide Client Endpoint Management Software Forecast, 2025–2029. (June 2025)
 IDC Worldwide and U.S. Comprehensive Security Services Forecast, 2024–2028. (April 2024)
 Company estimates

CY30 TAM:
 Company estimates. Includes organic category growth, product roadmap, future initiatives and estimated cloud security opportunity.
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Explanation of Non-GAAP Financial Measures

Non-GAAP Subscription Gross Profit and Non-GAAP Subscription Gross Margin
We define non-GAAP subscription gross profit and non-GAAP subscription gross margin as GAAP subscription gross profit and GAAP subscription gross margin, respectively, excluding stock-based 
compensation expense and related employer payroll taxes, amortization of acquired intangible assets, and strategic plan related charges.

Non-GAAP Income from Operations 
We define non-GAAP income from operations as GAAP income (loss) from operations excluding stock-based compensation expense and related employer payroll taxes, amortization of acquired intangible 
assets (including purchased patents), acquisition-related expenses (credits), net, mark-to-market adjustments on deferred compensation liabilities, legal reserve and settlement charges or benefits, costs 
(recoveries) associated with the July 19 Incident and related matters, net, and strategic plan related charges.

Non-GAAP Net Income Attributable to CrowdStrike
We define non-GAAP net income attributable to CrowdStrike as GAAP net income (loss) attributable to CrowdStrike excluding stock-based compensation expense and related employer payroll taxes, 
amortization of acquired intangible assets (including purchased patents), acquisition-related expenses (credits), net, amortization of debt issuance costs and discount, mark-to-market adjustments on deferred 
compensation liabilities, legal reserve and settlement charges or benefits, costs (recoveries) associated with the July 19 Incident and related matters, net, strategic plan related charges, losses (gains) and other 
income from strategic investments, and losses (gains) from deferred compensation assets, and is adjusted for its long-term non-GAAP effective tax rate.

Non-GAAP Net Income per Share Attributable to CrowdStrike Common Stockholders, Diluted
We define non-GAAP net income per share attributable to CrowdStrike common stockholders, as non-GAAP net income attributable to CrowdStrike divided by the weighted-average shares outstanding, which 
includes the dilutive effect of potentially dilutive common stock equivalents outstanding during the period.

Free Cash Flow
Free Cash Flow is a non-GAAP financial measure that we define as net cash provided by operating activities less purchases of property and equipment, capitalized internal-use software and website 
development costs, purchases of deferred compensation investments, and proceeds from sale of deferred compensation investments. We monitor free cash flow as one measure of our overall business 
performance, which enable us to analyze our future performance without the effects of non-cash items and allow us to better understand the cash needs of our business. While we believe that free cash flow is 
useful in evaluating our business, free cash flow is a non-GAAP financial measure that has limitations as an analytical tool, and free cash flow should not be considered as an alternative to, or substitute for, net 
cash provided by operating activities in accordance with GAAP. The utility of free cash flow as a measure of our liquidity is further limited as it does not represent the total increase or decrease in our cash 
balance for any given period. In addition, other companies, including companies in our industry, may calculate free cash flow differently or not at all, which reduces the usefulness of free cash flow as a tool for 
comparison.



Q2 FY25 Q2 FY26
GAAP subscription revenue $                         918,257 $                      1,102,945
GAAP professional services revenue 45,615 66,007
GAAP total revenue $                        963,872 $                      1,168,952

GAAP subscription gross profit $                         718,347 $                        849,305
Stock based compensation expense and related employer payroll taxes 18,435 25,485
Amortization of acquired intangible assets 5,389 6,372
Strategic plan related charges — 3,563

Non-GAAP subscription gross profit $                          742,171 $                        884,725

GAAP subscription gross margin 78% 77%
Non-GAAP subscription gross margin 81% 80%

CROWDSTRIKE HOLDINGS, INC.
Statements of Operations: GAAP to Non-GAAP Reconciliation

(in thousands)
(unaudited)GAAP to Non-GAAP Reconciliation



GAAP to Non-GAAP Reconciliation
CROWDSTRIKE HOLDINGS, INC.

Statements of Operations: GAAP to Non-GAAP Reconciliation
(in thousands)

(unaudited)

Q2 FY25 Q2 FY26
GAAP income (loss) from operations $ 13,658 $ (112,979)

Stock based compensation expense and related employer payroll taxes 215,152 284,188
Amortization of acquired intangible assets 6,337 7,627
Acquisition-related expenses, net 535 1,264
Mark-to-market adjustments on deferred compensation liabilities 250 813
Costs associated with the July 19 Incident and related matters, net 5,132 35,656
Strategic plan related charges - 38,384

Non-GAAP income from operations $ 241,064 $ 254,953



Free Cash Flow Reconciliation 
CROWDSTRIKE HOLDINGS, INC.

Free cash flow reconciliation
(In thousands)

(unaudited)

Q2 FY25 Q2 FY26
Free cash flow reconciliation

GAAP net cash provided by operating activities $                         326,641 $                         332,832
Purchases of property and equipment (39,254) (30,497)
Capitalized internal-use software and website development costs (14,516) (17,289)
Purchases of deferred compensation investments (600) (1,311)
Proceeds from sales of deferred compensation investments (41) (119)

Free cash flow $                         272,230 $                         283,616

Free cash flow margin 28% 24%
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